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Duke Realty

“Todd'’s relationship and style were undoubtedly
the key to Duke securing such a first class land
site. When | need a guy to figure out the hard land
deals | call Todd .”

David Hudson
Vice-President, Development and Leasing
Duke Realty

Client Assignment:

Todd N. Edmonds and Colliers International were retained by Duke Realty to acquire a land site
in the Houston market for an office building project. Duke Realty, a publicly traded REIT based
in Indianapolis, wanted to expand its Texas presence following its success in Dallas and chose
Houston because of its strong economic conditions. Recognizing the dynamic growth and
development along Houston’s major centric freeways, Duke’s requirement was to secure a site
along Sam Houston Parkway/Beltway 8 for a single-building project.

The Challenge:

The pricing and limited amount of land available for purchase as well the municipal utility district
reimbursement and drainage detention credits represented the greatest challenge for this
assignment. Overcoming these challenges required a thorough knowledge of the market
availability, property ownership, pricing and establishing a unigue relationship with these owners.

Services:

Based on a review of the individual markets along the Beltway, Todd and his team
recommended the area between US Hwy 290 and 1-45 as the greatest potential for new office
development as well as the most availability of land. Todd and his team completed a thorough
analysis of the individual properties which included several detailed meetings with individual
owners to determine potential availability of property.

After thoroughly researching the market, offers were submitted to multiple owners of key
properties. After selecting the site that offered the best development opportunities, Todd began
negotiating with a single owner to acquire 25 acres of land along a corner. During this
negotiating process, Todd’s team convinced the owner to release an additional 17 acres to Duke
for purchase. Todd’s team negotiated the purchase and sale terms for the land acquisition, as
well as the reimbursement agreement with the local MUD, and coordinated the ultimate
acquisition of the 42 acres of land along Beltway and Legacy Drive.

Results:

Duke’s initial entry in the Houston market was a solid success. Todd's team successfully
secured a premium site at a bargain price that included 42 net usable acres with frontage along
Beltway 8 and two interior roads. Duke also assumed the original owner’s MUD reimbursement
which further reduced their basis in the property. The pricing, terms and closing time frame
exceeded Duke’s expectations. The acquisition allowed Duke to start construction on a new
office building along a premier freeway frontage road within six months of opening their doors in
Houston and gave them a long term position for future development.

Duke remains a satisfied customer calling on Todd for site selection matters throughout the
Houston area.
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